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" What We Will Do?

State Life Products & Plans ki Complete Training
Prospecting — Naye Clients kaise Talash Karen
Approaching — Pehli Bar Contact ka Tareeqa
Meeting Skills — Professional Meeting Kaise Karein
Need Analysis — Client ki Zaroorat Samjhein
Presentation — Policy ke Fayde Kaise Batayein
Objection Handling — Mushkil Sawalon ke Jawab
Follow-up — Regular Rabta ka Plan

Closing — Successful Sale ka Formula

Recruitment — Apni Team kaise Badhayein

ay 1
sﬁﬂ-’

0000000000

56 Years

Let’s learn together and
\ achieve greater success in State Life!

Success

Learn « Practice « Succeed
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- Our Training Format
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Pally Engaging

Training Message = )
o o Social Media Poster

(Short & Practical Tips)

Your Benefits

@ Professional Sales Skills
@ More Business & Income
@ Strong Team Building

@ Career Growth

Khizar Warsi

SM - SLIC Jhelum Zone
S —

¥ www.warsiesp.com.pk

q Secure Your Family | {l Grow Your Business | ;‘a Build a Winning Team

Trainer: Khizar Warsi, SM - SLIC Jhelum Zone
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State Life 30 Days Professional Training Series
WE Services - warsiesp.com.pk

About this training

A complete training plan to become a successful financial advisor, with product knowledge, marketing skills
and professional growth. Learn today... lead tomorrow!

What we will do:

State Life products & plans ki complete training
Prospecting - naye clients kaise talash karein
Approaching - pehli bar contact ka tareega
Meeting skills - professional meeting kaise karein
Need analysis - client ki zaroorat samjhein
Presentation - policy ke fayde kaise batayein
Objection handling - mushkil sawalon ke jawab

Follow-up - regular rabta ka plan
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Closing - successful sale ka formula
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Recruitment - apni team kaise badhayein

Format: a daily training message (short & practical tips) and a social media poster. Read every day online,
or download one day or the complete training manual as a PDF.

Contents
Day 1 Your Vision - Your Success 11 Nov 2026

New days are added daily. Download the latest manual from https://warsiesp.com.pk/training/state-life-30-day-training
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DAY 01 Wednesday, 11 Nov 2026

Your Vision - Your Success

VA) STATE LIFE
W

INSURANCE CORPORATION OF PAKISTAN

30 DAYS

PROFESSIONAL TRAINING SERIES

_ Build Skills | Improve Sales | Create a Better Future

Your Vision -
Your Success
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Key points

hizar Warsi

1. Know your purpose - why you chose this career
2. Setyour goals - clear daily, monthly and yearly targets

3. Take the first step - start today, not tomorrow

Every successful advisor starts with a clear vision. Write down why you joined State Life, what you want to
achieve this year, and the first action you will take today.

Our training plan: product knowledge & mindset, prospecting & marketing, meeting & sales skills, closing &
team building.

Online: https://warsiesp.com.pk/training/state-life-30-day-training/day-1
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